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UK investment in semiconductor 

startups plummets [Q1 2010]

The UK saw a reasonably healthy growth 

in investment in technology startups last 

quarter, except for the semiconductr sector. 

Analysis by Ascendant showed a positive 

trend of 65 companies receiving £153m, up 

48% and 32% respectively over Q1 09, 

from 82 investors. But the average deal 

size dropped significantly to just £2.4m and 

there was no venture capital investment in 

semiconductor or optoelectroncs 

companies at all.
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The problems with semi’s for VC
• Increasing competition on time to market

• Increasingly complex designs

 Design costs increasing – tools, IP, services, shuttle runs =  
higher costs

• Standards result in a lot of competitors

• Downwards pressure on price and margins

• Volumes increasing for profitability

• Customers only appear when the chips are available

 Increasingly Capital intensive to breakeven = risk

• When small its hard to get foundry time and good wafer pricing

• Don’t provide a whole solution – have to be designed into someone 
else’s product 

• Compared to s/w takes a long time to market

• Much of the semi market can be done in cheaper locations

 Decline in local VC



 There are some interested  in supporting the 
innovation engine !

 Those who sell “picks and shovels” to the semi 
ecosystem need to find, nurture and attach themselves 
to early stage opportunities that can be future growth 
drivers before others do – EDA, IP, Services, Foundry.

 But how to make that work effectively?
 Europe is innovative

 Many examples of European technology driving growth

 To connect growth companies effectively with industry needs coordination 

and support



New
Ventures

•New enterprise

•Joint ventures

•Spin-out.

Industrial 
Partners

•Microelectronic 
ecosystem.

•Access to 
starter 
resources

Blue Chip 
Partners

•Access to 
business 
opportunities.

Financial

Partner

•Access to early 
stage funding.

•Network of 
follow on 
funding

European Microelectronics Academy
A Microelectronics  Members  Network

WITH A SINGLE PURPOSE: TO CONNECT INNOVATIVE COMPANIES WITH INDUSTRIAL AND FINANCIAL SUPPORT



THE  F – WORD ?

“FUNDAMENTALS”

Get the fundamentals right!


